HUGHES | MARKETING & DESIGN

| portfolio



My name is Ashley Hughes and | am the Owner and Designer of HUGHES | MARKETING &
DESIGN; specializing in Real Estate.

| decided to create this business based on the need | saw for services | provided in my Keller
Williams Market Center in Scottsdale, Arizona. Hoving received much interest in my work

from across the country, | felt the need to move forward and extend my services to everyone.

A brief recap of what | can provide to Real Estate Agents are Listing spec sheets, Postcards,
Event Flyers, Social Media posts, Open House Flyers, Brochures, and much more!

| would love to work with you and your needs to create the best possib|e material. Take a look

’rhrough my porh(o|io; made of actual somp|es and mock—ups, to get an idea of what | can offer

Afoogss—

you. Contact me for a free consultation Jroo|c1y!






hsﬁngs

Crafting unique and eye-catching Listing Flyers, Postcards, and Mailers
to he|p get your |is+ing the attention it deserves! Supp|y status updoJred
images such as "Just Listed", ”Pending", or "Sold" for you to post on social

media or to send out on mailers.

kw

435 SOUTH STEW ARD DRIVE, SCOTTSDALE, ARIZONA 85250

E

4 Bedrooms 2.5 Car Garage Fireplace
3 Bathrooms Pool RV Gate

Newly listed, gorgeous Single-Family home located in a highly desirable
gated neighborhood. Fifteen minutes from TPC and Scottsdale Quarter,
this home fits the bill. Four modern-designed bedrooms and bathrooms
with an updated kitchen complete with Viking appliances and tray
cei|ings; perfec\‘ for enferfaining!

Contact Susie Smith today for more information and a private showing!

Susie Smith | REALTOR® | 480.698-2459 | SusieSmith@RE.com
Taylor Jennings

wwuw.TaylorJenningsRealEstate.com
(480) 290-3820




hsﬁngs

senssrenrnsnns s s ECRAIG SRR PRSAT 3TD
e ECAWSS

LS. POSTAGE
PAID

Local
Postal Customer EDM RETAIL

Real Estate Team

To find out how much your home is worth, call us fodoy at

480.123.5555
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JACKIE SANDERSON ERIC JONES SARAH WILLIAMS JAMES HOW ARD STEVE TRIPP
Team Leader | REALTOR® REALTOR® REALTOR® REALTOR® REALTOR®
480.5551234 480.555.1235 480.555.1236 480.5551237 480.555.1238
JackieSmith@RE.com EricJones@RE.com SarahWilliams@RE.com JamesHoward @RE.com SteveTripp@RE.com
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GORGEOUS

FAMILY HOME

COMING SOON!

A 4

3 Bedrooms
2 5 Bath
8 AMANDA STEIN 1,760 SQFT

\ G .
ZEALTOR Scottsdale, Arizona
rizona Realty Group

E 6021239876
Amanda.Stein@AZGroup.com Calltoday for information!




open l’?OUSQ

Providing you with beautifully designed creative media necessary to
he|p drive traoffic to your open housel Design services | can provide

include: Home Spec Handout, Postcard, and Welcome signage.

12345 EAST MAIN STREET '
SCOTTSDALE, ARIZONA 85250 YOU RE ‘
INVITED!
SATURDAY JULY 8TH, 2017 ceceeceeceeee
10:00AM - 2:00PM Hease join us for an

OPEN HOUSE!

UFFERED AT 3575 []00 SATURDAY JULY 15TH, 2017
! 10:00AM TO 3:00PM
oL S (3T Pl BT T
W 3 4567 EAST TOWN AVENUE
SCOTTSDALE, ARIZONA 85260

5BD |3 BA |3 CG|2,300SQFT

OFFERED AT $649,000

= S ' Contact me todtay to
V/3BEDROOMS " 2CARGARAGE " BUILTIN2014 fnd out mare!
v/ 25BATHROOMS /" 1750S0FT v/ POOL

SUSIE SMITH
12345 NORTH 1ST STREET

TEMPE, ARIZONA
85281

CHRISTINE 0AK

REALTOR®

STEVE ADAMS
| 602.987.3456

CHRISTINEOAK@RE.COM
O WWW.CHRISTINESELLSHOMES.COM

4 *  THE ARIZONA DREAM GROUP

REALTOR®

S@AZRE.COM
SREALESTATE.COM

We

to my Open Housel
e

LOOK around.

SEE you rself |iving here.
ASK questions.

Wakee are offer!



social media

Creoﬁng media for you to post on your various social media accounts,
whether it be Facebook Cover pl’]O+OS, Lisﬁng updo’res, Open House

announcements, AgenJr Introductions and much more.

scorrsbAle - COMING SOON! ARIZONA




social media

WandyElder.com

WOODRUFF

REAL ESTATE SERVICES

IT'S GOOD TO BE HOME.

WWW.HEIDIROBBINS.REALTOR




| social media

TARA SMART

to the
Townsend Groupl

602.564.7890
Tara.Smart@ TRE.com

TARA SMART

to the Townsend Groupl

602.564.7890 | Tara.Smart@ IRE.com




office

For Real Estate office needs, | can provio|e a multitude of services.
Ronging from simp|e event F|yers for an lce Cream Socio|, or more

intensive media such as a monthly newsletter or IGNITE Calendar and

brochu res.

KELLERWILLIANMS.
ARIZONA REALTY

PLEASE JOIN US IN WELCOMING

MEGA AGENTS

STEVE & MICHAL CASTLE

TO KELLER WILLIAMS ARIZONA REALTY

2016
-$9.6 MILLION IN CLOSED VOLUME
-37.5 UNITS

. 602-881-6228 | STEVE@CASTLEGROUPAZ.COM

COACHING ORIENTATION

Thursday June 22nd, 2017 | 5:30pm - 6:30pm
at Keller Willioms Arizona QEGHY

Couch by yoim sk R AL
advantege” far you sver your

¢ Future Agents Invited]

| Light refreshments will B« served

PRESENTERS:

m-’m}w.| ik i /O 9;;;

NG=C™D

SALES, TRAINING & RECOGNITION EVENT

LUNCH IS SPONSORED BY:
ADVANTAGE INSPECTION SERVICE & AJF ENGINEERING!

'ﬁ Y 9
JOIN US!
POTLUCK LUNCHEON

Monday May 1st, 2017
11:30AM - 1:00PM | Town Hall Cafe
HAVES & WANTS IS BACK!

*Food Sign-Up Sheet in the Town Hall Cafe on Wall
What

do you have? "~ sl a ery month!
What do )'ou want for your clients? oy
Be prepared to share!

unitﬁMﬂltl E’E...":

SPECIAL GUEST TRAINER KRISTAN COLE,
OPERATING PRINCIPLE!

Topics Include:
*The Four Conversations
*The One Thing

Keller Williams Arizona Realty
15333 North Pima Road, Suite 130, Scottsdale, Arizona 85260



KELLERWILLIAMS
ARIZONA REALTY

SCOTTSDALE, AZ

ealty I G N I E
SKILLS TO SPARK A GREAT CAR

Az
ad EER

MODULE #8:
FIND & SHOW HOMES
e memmmm— MODULE #9:
LE #6: MAKE & RECEIVE
POWER SESSION #9: '0UR LISTINGS OFFERS
AGENT-TO-AGENT
REFERRALS

POWER SESSION #10:

LEAD CONVERSION kW

ting
SCOTTSDALE. AZ U apai

12

Keller Williams Arizena Realty UMLEASH YOUR PRODUC e i : Essln“ #T:
SE ES

15333 Morth Pima Road THROUGH THE DAl
Suite 130
Scottsdale, Arizona 85260

Team Leader | Teny Hughes
TonyHughes@kw.com

: POWER SESSION #8:
F%‘éﬁfﬁ%ﬁéﬂ"#z' POWER SESSION #5:  FSBO'S & EXPIRED
WORKING WITH METS ~ LISTINGS



MODULE #7: FIND & WIN BUYERS

Instructor; Rachel Reid | 6/19/2017

= Find Buyers to work with.

« Qualify and schedule Buyers for the
consultation.

* Conduct the Buyer Noeds Analysis to
find the right homes.

‘Commit o daily Lead Generation to
grow your business,

* Be accountable te your big WHY and
wour lifee.

MODULE #2: BUILD YOUR BUSINESS
Instructor: Rich Barker | 6772017

+ Build your Database.

= Grow your Database.

» Organize your Database,

= Communicate with your Database.

MODULE #8: FIND & SHOW HOMES
Instructor: Pam Haver-Mill | 6/21/2017
« Finding the right home to shaw.

= Show homes like a pro.

* Getting to YES!

MODULE ##9: MAKE & RECEIVE DFFERS

Instructor; Kate Matteson | 6/23/2017

= Write and present offers that win.

» Get the best offers for your Sellers.

= Setthe stage for  successful
negotiation.

MODULE #3: FIND YOUR BUSINESS

Instructor: Taylor Jennings | 6/9/2017

= Proven prospecting methods to find
patential Clients,

= Uncover prospecting opportunities

that yiekd results.

Cultivate relationships into business,

repeat business, and referrals,

MODULE ##4: WIN THE SELLER

Instructos: Tina Valiant | 4/12/2017

» Win the listing.

* Provide walue with your pre-listing
packet.

+ Succoed with your Seller Listing
Presentation.

MODULE #5: PRICE T SELL WITH
YOUR CMA

Instructor: Scott Dexter | 6/14/2017
& Learninfluential pricing strategies.
= Build a knock-out Comparative

Market Analysis.,
» Handle pricing objections like a pro.

MODULE #6: SELL YOUR LISTINGS

Instructor: Steve Russell | &/16/2017

= Stage, market, and communicate like a
Mega Agent.

» Berecognized as an Agent who gets
listings sold,

= Earn Clients for lile and get referrals.

MODULE #10: NEGOTIATE THE DEAL
Instructor: Greg Ehmann | 6/26/2017
» Negotiate to WIN.
# Learn tactics and counter-tactics.
* Makeit a WIN-WIN Agreement.
# Bulletproof your trarsactions.

MODULE #11: CLOSE THE DEAL

Instructor: Jenn Cakebread | 6/28/2017

» Prepare Clients for the close.

+ Achieve 5 suceesshul chose.

+ Make alasting and winning
impressions with your Clients and
other Agents.

MODULE #12: IGNITION - BLAST OFF

Instructor: Rachel Reid | 6/30/2017

» Get and stay focused.

+ Know your numbers,

= Keepyourself accountable to your
goals,

* Prepare for your business.

36:12:3

UNLEASH YOUR PRODUCTIVITY POWER THROUGH
THE DAILY DISCIPLINE OF LEAD GENERATION

MAY 2017 | SAM-MOON | EVERY MONDAY, WEDNESDAY, & FRIDAY | BOARD ROOM

INTRODUETION: THE POWER OF ONE

POWER SESSION #5: FARMING

Basenacion: Ted Dudine | 57152017

# TarFpEL vy spEcific STouns oF "lanms”
of Hunvi't Wets bacosreert them into
eis.

» Yield » sieacy pipeliew of immeding
S Pt Buiingii

Instructor: Habe Matieson | 5702017

* Bl o the Drincipied & practioes of
BGRATE. s b your §rdtegied hor
prospectng. marketing. and
Ieveraging your contact Bure.

POWER SESSION #7: GPEN HOUSES
Bastracton: Lor Zes Gray | /0772017
o el e Cpen Mouses a1 3 lead
BETET AN SETHLEEY.

# D your marksting be Opsn

W PUWER SESSION #1: BUILDING
YALIDITY & FaSM0
Ireructon Rich Barker | 572017

o Discover whit your parional validity
i balkeild your Unigos Selling

Priopodition. e
» w15 Pkt youriell L g your

N PONER SESSION #3: FSB0'S &
PUWER SESSION #2: PROSPECTING EXPIRED HSTINGS

Irstructon: Barbara Woyak | 5722017
® Bhuibd oo thee sedid fowndat ion of
underrtanding the importanen of kead

Inszrocton: Lena Ragena | S/A18/2017
& Makecomactwitha brpe nusberof
et habed seders. n 2 shart pericd of

e NthOn e

* Learn to establich meaninghsl & Porar 8o approach thess cellers and
sl relationibip heongh drect develon 3 sbyle thad is combortable for
contact Yol

POWER SESSION #3: MARKETING POWER SESSION ##9: AGEMT-TD-

insaructor: Laura Beiges | S/8/2017 GENT REFERRALS

Instructon: Magreen Tatum | 37222017
= Tap bt oo of the grestert. b mot
v Ranbid LU TS, Of Meddde SN
Rueal Estats Agenti

» How o maaiming your ead
peraration by combining that with 3
purpasehal and consketent markting

e s Erune top-of -mind status with other
Agents.
POWER SESSION #4: LEVERAGING A
PUWERFUL CONTACT DATABASE Wﬁsﬁm" H#10:LEAD

Irstructor: Tony Heghes | 5/1002017

o Howloprodpect and market 104 langs
drFoae of conkaie

* What B0l Caen Pt o manage your
it S drvice Sl the kaddi that
XTI YO WY,

PIER SESSION ##5: WORNING WITH
METS

Instructor; Tomy Maghes | 371272017
& L Py 0 VL g PiCR Of thoss
i Kcricrve LS g L wrih & Prineiy
Py e anadmodels

T your " Maebwork” ints 2 fubare
e i

matroctor: Othey Smith | 572472047

= Increxe the number of appointments.
¥OU gL

» Ewibaits your Srokecti o délentine
hioww quichy they B dio business with

¥ou
POWER SESSION #11: LIVINE YOUR
EOALS

Enstracion: Chaslle By | S/2470017

® Maat and ullimatety v your goals

= This seasion will dire o 1o sudte
through butiness. planning

| L
£
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ARIZONA REALTY




WHAT IS RED DAY?

RED Day (Renew, Energize and Donate) is an
inttiative dedicated to celsbrating Keller
Williams Realty’s year-nound commitmest
o improving our el communities. Each
year, on the second Lrsmr_rln May, tens of
thousands of associates from across the
Uniled States and Canada pmupane ina
wide range of projects, devoting their time
o renewing and energizing aspects of the
neighiborhoods in which thy Senve.

DAY MAY 11TH, 2 !7
0

CAPPERS  Rob Cohen T0P
OFTHE  Greg Ehmann Brian Eanélnrl\iculm INDIVIDUAL

MONTH Jared Stair AGENT

[ - l?ilam [ b T H l.l R
oup

o e Tam Howe s Team ol WHEN 8: M WHERE2310 NORTH EETII STREET
W iy A LT e UNTIL 4: M PHOENIX, ARIZONA 85008
P 5 B YT T— —
— e _— e Click HERE to Register or visit: http://hit.ly/RedDay2017Registration
e DR i R el
FileDnmll(M 1372650 Five Doses Hetwark 2271000
LISTINGS TAKEN VOLUME TOP AGENTS
= o "
e L %ﬁ:ﬁ%um %—%
Eeursauntee % R o
i L il L] If you can NOT make it on this day, you can still support this
bowsox e taw ot Bl wonderful project by visiting our &0 Fund Meaccount at:
e para e b e s I Click HERE or visit http //hitly/RedDay201TDanate
% WF;I‘IIMMMEIB 4 sar
5 ﬁ, i g o éﬁjﬁ THE FUNDS HMSEI} WILL HELP PURCHASE PICNIC TABLES, LANDSCAPING, PAINT,
g Moﬁw@‘%w | e i FLOORING, AND OTHER MATERIALS T0 IMPROVE THE PROPERTY.
s e g PLEASE SHARE THIS LINK WITH AS MANY PEOPLE AS POSSIBLE, EVERY BIT HELPS!
Greg Ehmasn k]

" YOUR REAL EST

,,n'-'i.-"l(f e -f.'.(t{.ﬁ: )

CONTACT
YOUR COACH:

Keller Williams Arizona Reolty
15333 Narth Pima Rood

www.Se;ilndﬂn‘K_‘W;en




agent markeﬁng

W hether you are a new Agerﬁ who has yet fo close your first deal or
a seasoned AgenJr with years of experience, | can create an upo|ou+eo|
morkeﬁng tool for you to use on your social media, send in the mail or

via email.

LOOKING TO SELL YOUR
HOME IN 20172

Sold over $100 Million worth of property in 6 years.

Average length of time on market is 35 days.

Experienced REALTOR®,

Strong network of vendors to help you will all of your Real Estate needs.

\  SAMANTHA LAKE
B\ REALTOR®

480.432.9876
Samanthal.ake@RE.com
www.AZSamLakeRE.com

ALEX SMITH
Your Scottsdale REALTOR®

Kate. W hite@azre.com

Q%é)l/lg clients, find icin drean

602.1234567
Alex.Smith@SctRE.com
www.AlexSmithRE.com
Lic 1234567

feme since 2002 .



| contact

ASHLEY HUGHES
Owner & Designer

Coall or Text 480.628.4310
www.H ughesMorke’rngesign.com
|m(o@HughesMorkeHngDesign.com
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